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Joshua Reynolds advises private equity sponsors, strategic buyers and founder-led 
companies on mergers, acquisitions and recapitalizations, with a focus on health care, 
cold chain and technology-driven businesses. Clients rely on his ability to anticipate deal 
dynamics, align business goals with legal frameworks and guide transactions from 
structuring through closing and integration.

Recognized for his pragmatic approach, Joshua navigates complex sponsor-backed and 
strategic transactions in highly regulated, operationally intensive industries. He leads deal 
teams across subsectors including multi-site health care, digital health and supply chain 
infrastructure, combining legal precision with commercial judgment.

Education

• University of California, Hastings College of the Law (J.D., cum laude, 2009)
• The George Washington University (B.A., magna cum laude, 2005)

Bar Admissions

• California, 2011

Memberships

• San Francisco Bar Association

Matters

• Representation of the founders of Hometown Urgent Care in their sale to WellNow 
Urgent Care, an affiliate of Aspen Dental.

• Representation of Nexus Healthcare in its sale to FEMG Holdings.
• Representation of the venture capital arm of an energy company in multiple minority 
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investments including a resident management software company, a block chain 
energy company and an onsite power generation company.

• Representation of a leading provider of urgent care software and services in its 
acquisitions of full-service urgent care facilities in Alabama, Missouri and South 
Carolina and its eventual sale to a competitor.

• Representation of a California-based healthcare-focused private equity firm, in the 
add-on acquisition of four West coast vision practices.

• Representation of a Chicago-based healthcare-focused private equity firm, in the add-
on acquisition of fourteen Illinois dental practices.

• Representation of a Texas-based private equity firm in its acquisition of a specialty 
medical provider to rural communities from its owners.

• Representation of a Chicago-based healthcare-focused private equity firm, in the 
acquisition of three Michigan dental practices.

• Representation of a Texas-based private equity firm in its acquisition of an Oklahoma-
based urgent care provider from its owners.

• Representation of a Virginia-based home holding company, in its acquisition of an 
Alabama-based homebuilder.
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