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Andrew Kinworthy is a Shareholder at Polsinelli in the firm’s Corporate and Transactional
Practice Group. Whether it's closing an acquisition, sale of a large business or providing
legal counsel on day-to-day operations, Mr. Kinworthy strives to provide clients with the
highest possible level of legal service. He is committed to helping clients achieve their
goals and has considerable experience representing companies, private equity funds, and
individuals in complex mergers, acquisitions, joint ventures, divestitures, equity and debt
capital raises, and similar complex business transactions. He regularly assists health care
and other clients as outside general counsel on a wide variety of legal matters. For more
than 10 years, Mr. Kinworthy has focused his practice on the health care industry,
including health care providers. He has extensive experience representing a wide variety
of health care providers, including national for-profit and non-profit health systems,
regional hospitals, large and small physician groups, urgent care platforms, ambulatory
surgery centers, dental practices, imaging centers, physical therapy practices, and
physician specialty groups, among others.

Education

*  Washington University in St. Louis School of Law (J.D., 2007)

o Executive Board, Washington University Law Review, 2006-2007
*  University of Nebraska (B.S.B.A., with Highest Distinction, 2004)

o  Chancellor's Scholar

Bar Admissions

¢ Texas, 2007

Memberships

»  Dallas County Bar Association
e Association for Corporate Growth
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Matters

*  Advised large urgent care platform in a majority equity recapitalization of the company
with a large national health system for a total enterprise value of approximately $75
million.

*  Advised a pharmacy and infusion company in its acquisition of a specialty medical
practice group.

e Advised a provider of software and IT services for municipalities and local
governments in Texas in a sale of the company to a strategic buyer.

*  Advised a physical therapy company and its owners in a sale of the company to a
private equity portfolio company.

*  Advised client with the sale of its urgent care operations in the Atlanta, Georgia metro
area.

e Advised a fund-less sponsor in its acquisition of a medical records release service
provider based in Texas for approximately $18 million.

»  Led representation of a publicly-traded hospital operator in the sale of its health
insurance plans for approximately $24 million.

» Led representation of an electrical distributor in the sale of the company to a strategic
buyer for $55 million.

» Led representation of an urgent care owner and operator in the sale of its 7 urgent
care clinics to FastMed Urgent Care for $11 million.

» Advised one of the largest health systems in the United States in a strategic joint
venture transaction with a health care technology company involving the transfer of
more than $6 billion in patient revenue to their revenue cycle management platform
and a minority equity investment.

+  Advised one of the largest health systems in the United States in its $6 million venture
capital investment in a virtual health care company.

« Advised a manufacturing company in its strategic acquisition of a competitor for $85
million in cash and equity.

»  Advised a chain of retail pharmacy stores in the sale of its business to CVS Caremark
Corporation for $51 million.

*  Advised a middle market manufacturing company in the reorganization and
recapitalization of its affiliated group of companies for a total transaction value of
approximately $15 million.

«  Advised a Berkshire Hathaway portfolio company in a $42 million strategic acquisition
of a competitor.

* Advised a public company in negotiations with a potential strategic acquirer to sell
certain assets for more than $150 million.

*  Advised a private equity client in the sale of its oil and gas assets to a strategic buyer
for approximately $25 million.

* Led representation of the owners of an oilfield services company in the sale of the
company to a portfolio company of a private equity firm for $21 million in cash and
rollover equity.
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